FUELOIL & OIL HEAT’s 1975 Index to Articles 


FUELOIL (Distribution and management) 


Month Page 
Accounts receivable Apr. 33 
Tim Mahon tells how to use this big asset 
Attitude makes for profit Dec. 21 
Borden-VanAlen, a successful ‘family’ com- 
pany 
Attitude makes the difference . 32 
Third generation now guides C. K. Smith 
Builder finds oil better for sales 36 
Weathervane Construction sours on electric 
Central oil distribution 34 
Home Comfort Oil Heat supplies large de- 
velopment 
Dealer finds way to keep cash moving 41 
W. C. Eaton makes good use of computer 
Delivery efficiency > 
Holden Heating makes it a habit 
Diesel selective energy Jeff Hunnicutt 
Industry survival in an ‘energy crunch’ world 
Part I 
Part Il 
Dispatcher — man in the middle 
Oil Heat Association of Maryland seminar 
Formula for success 
Eanes Oil started with fueloil 
Lifeline of energy for Long Island 
Northville Industries’ pipeline and storage 
Making credit work better 
East Side Oil relies on formula and computer 
North Carolina cooperation combats oil spills 
Randolph County group spearheads program 
Paving the road to more business 
Davis Oil diversifies into asphalt 
Project Independence Blueprint 
How did FEA get into this box? 
Strapping and inspection 
Charles Martin tells you what you've got 
Truck hose moves oil ‘across the street’ 
Northern New Jersey Oil solves a problem 
White Motor sponsors dual event 
You don’t have to be born into the business 
John Plasky, Lytle Oil, makes a success of it 


MANAGEMENT (Oilheating and total comfort) 


Month page 


Computerization, diversification, acquisition Jan. 33 
Steve Hannah 
All contribute to Center Fuel’s growth 
Creativity and planning June 
Oil City Petroleum covers a lot of territory 
Future is now — today! Frank R. Zebroski Aug. 
Ed Bishop is bullish about oilheating 
Jersey speakers reject electric heat June 
Ralph Nader leads the attack 
Keeping cool in a heating crisis Aug. 
Dudley Fuel finds ways to expand, diversify 
Key to airconditioning sales Steve Hannah Apr. 
Shellenberger-Gregg adds to fueloil business 
Leadership Feb. 
M. W. Stancil works hard for his industry 
Liability and product warranties Aug. 
Hydronics manufacturers consider ramifica- 
tions 
Marran service equals Performance Plus Sept. 
Continuing program of combustion testing 
Minimum property standards Feb. 
FHA revises residential MPS insulation sec- 
tion 
National Old Timers’ Association 
Part I May 
Part II July 


54 


MANAGEMENT (Cont.) 


Month page 
New York City Rules 
Industry gains boiler approval concessions May 70 
Agreement on boiler testing and approvals June 59 
Putting electric in its place Oct. 23 
Bernard J. Dolan Co. uses facts and figures 
Selling comfort year-round Nov. 25 
Scaran Oil Services sells heating and cooling 
Service management memos 
Controlling and allocating service department 
costs 


Hiring servicemen 

Mistakes cost money 

Tact — a tool for cooperation 

Training programs Fred Feigenbaum 
Solar energy 


Decade 80 house climate controlled with the 
Sun 


Honeywell lab studies heating and cooling 
Moore Fuels to find out if it works 


Working harder for greater profit 
That’s how Metropolitan Fuels operates 


Fred Feigenbaum 


TECHNICAL 


Month Page 
Airconditioning for the heating oil dealer 
Henry Puzio and Henry Connolly 
Part I. Basic refrigeration cycle Jan. 
Part II. What each component does Feb. 
Part III. Cooling load calculation Mar. 
Part IV. Cooling load calculation (cont.) Apr. 
Part V. Correcting hermetic compressor fail- 
ures May 
Part VI. Cooling load calculation (cont.) June 
Part VII. Duct sizing July 
Part VIII. Replacing hermetic compressors Aug. 
Part IX. Proper installation procedures Sept. 
Part X. Pre-start up procedures Dec. 
Carbon in heavy oil combustion chambers 
Steve Mavros Apr. 
Commercial-industrial sized oil boilers July 
Dependable performance in a single unit 
Commercial-industrial water heaters 


Steve Mavros 
Part I. How to hook up to C/I boilers Nov. 


Part II. Temperature control placement Dec. 
Draft and oilfiring efficiency Fred Feigenbaum Jan. 
Gun burners to replace horizontal rotaries June 

Steve Mavros 
Leaks and drips Steve Mavros May 
Mystery lockout puzzles serviceman Mar. 


Fred Feigenbaum 
Temporary fix precedes permanent repairs 


Nozzle service calls Fred Feigenbaum May 
Check for wet adaptors and ignitors 


Oilfired modular boilers Mar. 
Pop-pop-pop-booo00o0m! Steve Mavros Aug. 
Recognizes burner in trouble 
Scotch Marine boilers Steve Mavros 
Part I. Problems and how to solve them Sept. 
Part II. Solving two more service problems Oct. 
Steam facts for servicemen Steve Mavros 
Two-pipe steam heating systems Jan. 
Conclusion Feb. 
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TECHNICAL (Cont'd) 


Understanding hot water heat 
Fred Feigenbaum 
Part I. Open and closed systems, expansion 
tanks 


Warm air heating series 
Part 1. Basic warm air furnace 
Part 2. Installing the system 
Part 3. Here’s what comfort is all about 
Part 4. The process of heat transfer 
Part 5. Accurate heat loss calculation 
Part 6. Step-by-step heat loss calculation 


Month Page 


Pete Cote 


SPECIAL STUDIES OF THE MONTH 


Month Page 
Fuel costs and the new home market Jan. 16 
Average dealer carrying 37% higher receivables Feb. 16 
Non-operating employees: salaries keep up 
with CPI; companies look at fringes Mar. 18 
Turn thumbs down on §$3 tariff on imported 
crude Apr. 12 
Repair parts averaged $9.65 per service cus- 
tomer May 18 


Measuring actual service department labor 
costs 18 


Dealers tighten control of parts inventory 14 


Dealers emphasize collections, receivables re- 
main heavy . 18 


How are fueloil drivers utilized during slow 
season? a 


When oil prices increase, budget plans aid cash 
flow and create problems z 14 


Price of oil stimulates sales of new equipment ; 14 
Heating oil inventory costs a bundle 10 


STATISTICS 


Month Page 
Fueloil management study Margaret Mantho Sept. 35 
Margins slip, receivables rise 
Heating oil sales 1975 Oct. 32 
Bureau of Mines reports consumption down 
Service management study Margaret Mantho 
How much does it cost to care for a burner? 


GENERAL 


Month Page 
ASHRAE convention-exposition report Mar. 41 
Crowd’s enthusiasm belies recession thinking 
ASHRAE adopts Standard 90-75 Sept. 71 
Designed to save energy in new buildings 
Connecticut Petroleum meeting July 34 
Speakers blast federal policies 
Hydronics Institute annual meeting July 37 
Groups elect officers and directors 
NEFI convention-exposition focuses on prob- May 45 
lems 
Industry image, credit, collections, cash flow 
government relations 
NEFI convention report 
Calls for thoughtful energy policy, natural 
gas price decontrol 
NOJC Fall meeting 
Divestiture, nuclear and coal on program 
Pennsylvania annual meeting trade show 
Convention hears about energy, off-shore 
drilling 
Pennsylvania Petroleum convention 
Hears about state’s plans for energy con- 
servation 
Service managers convention keeps growing 
Elect officers, discuss technical areas 





VENT-RITE ... 


valuable and 
versatile venting valves 


Model #1 


Vent Rite’s steam and water 

system valves have long enjoyed an 
enviable reputation for quality 
engineering, for delivering the most 
value, model for model, of any valve 
line. Included are vacuum and non- 
vacuum vents for steam systems, and 
both float-type and disk-type vents for 
water systems. 

Vent Rite’s unique manual/automatic 
water system vent, introduced in 1964, 
was a pioneering advance; its #60 Auto 
Seal to provide positive protection 
against vent port water leakage — 
without restricting venting capacity — 
made heating history. An Auto Seal fits 
all popular makes of float-type vents! 


VENT-RITE products can save you 
money, time and worry — but only 
if you use them! 


VENT-RITE 


Barnes & Jones Inc, 
34 Crafts Street 
Newtonville, Massachusetts 02160 


Model #200 


Circle Reader's Service Card No. FO 338 
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We recently received the following letter: 


Port Elgin 
Ontario, Canada 


MONOGRAM PRODUCTS COMPANY, INC., 
731 North 35th Street 
Philadelphia, Pa. 19104 


Dears Sirs: 


| had a Continental Delux oil-fired hydronic heating 
unit installed in my dwelling. The combustion chamber 
has burned a hole through the back. 

These units were sold at 10 Maryland Avenue, Balti- 
more, Maryland. | wrote to this company and received 
a letter referring me to Monogram Products, as they 
have discontinued these boilers. 

Would you please inform me as soon as possible 
as to whether this combustion chamber is available or 
not. Otherwise | will have to buy a new boiler. 


Yours truly, 
WILLIAM JOHN BELL 





Our answer was: 


You will not have to buy a new boiler. We have the 
combustion chamber for this boiler in stock, and can 
ship it to you immediately. 





This is the way we like to treat our customers’ 
customers. 


Monogram Products Company, Inc. 


Circle Reader's Service Card No. FO 339 





